iThink
iLike
Taking the iPhone

Wisconsin Staie Journal
for a test drive,
COMING PAOMDAY

BUSINESSES=

PERSONAL FINANCE: BOOKS HELP WOMEN MANAGE THEIR MONEY. PAGE B3

SPACE ODYSSEY

Finding storage costs money and Spacesaver Corp. aims to reduce that cost

By BARRY ADAMS
badams@madison.com
£08-252-6148

ORT ATEINSON —
Rifles, goif chubs, dino-
saur bones and file fold-
ers conining informa-
tion on everything from
homicide cases to bad testh.

For the military, golf courses,
MUSELTE, court systems, dentists
and a varicty of other businesses,
storage is an everyday concermn,
even in the digital age, with mi-
erochips that can hold volumes of
information.

That’s why the Spacesaver Corp.
on Bort Atkinson's south side has
more than doubled its business in
the list 10years and is poised for
more growth over the next decade.

The company’s core business is
mobile shelving in which books
and files are stored on sliding cases
that allow for twice the amount of
storage In the same space of tradi-
tional, stationary shelving.

But the 35-year-old com
has evolved. R

It recently was awanded 2 $129

million military contract to provide

Phose by STEVE APYS — Saat kol
Matt Tourdot, vice president of product development for Spacesaver Corp, shows an wample of one of his company’s moveable
storage systems. About 450 pecple work at Spacesaves, 400 mote than in 1982, Below, workers are shown moving newly painted
parts. The Fort Atkirson company i in the midst of a five-year, $129 million contract with the Marine Corps to produce weapons racks

weapons racks to the Marine Corps
and has just unvelled FrameWRX
{pronounced frame works), a
moveable and flexible shelving sys-
tem with bins designed for storing
drugs in hospital pharmacies.

In the last year, the company
purchased DEM Law Enforcement
Products, a Canadian company
that makes evidence storsge lock-
ers. In 2004, it launched a mobile
shelving system for home use,

“I dhont care what business
you'te in, space costs money,” said
Mark Haubenschild, vice president
of sales, who joined the company

in 1982, “It’s all about taking those
markets and dissecting them and
figuring out where their pain is,
where they need help”

The health-care industry, for
example, primarily used filing
systems from Spacesaver. Now
the company is looking at not
only pharmaceutical storage but
at ways to put products closer to
patients. It could mean systems
fior storing surgical equipment in
operating rooms or for supplies in
a patient’s room.,

Please see SPACE, Page B4
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Continued from Page 81

The Green Bay Packers ise
Spacesaver systems for storing
video tapes and binders while
LUW-Madison stores Badger
football and hockey gearwith
Spacesaver systemis. Some goli
mumuwemes)mﬂ:rmlt‘
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are focusing
mﬂl'lm ';il&i Dennis Estenson,
vice prsident of marketing. "E\.rL
u:.-nmh:!srspldlycl

Expanding markets and a fo-
s on provicing mone custom-
Tz priochscts to esch market
hive meant more work for the:
company’s 450 employees who
ke the 240,000-square-fnot
plant hopping 24 bours o day,

A 13,000-sepunre-foot nddition,
nearing completion, will adda
third parint line to the production
Hoor and is indencled (o be wsed
primirily for the manufachiring
of DSM products and the weap-
ons racks for the Marines.

Thie Marine contract inchodes
options which, fexencised,
would bring the cumulative
value of the conract to 5244
million: The contract calls for the
work to be done by April 2012,
Spacesaver produces up to 750 of
the storapge meks each week.

“Wie see green all the time,”
Dale Krascmans, o et
trainer, safd of the military-green
stornge systems. “WeTe running
arcund the clock. It gives them
opportiunity and job securing”

Governrnent work hi always
been a major par of Spacesavers
business. Acachemic and whic
Tibsrmuriess; ooty and
mmﬂﬂmﬂtmﬂz\h
enie Service, U-5: Postal Service
and state povernments have all
been longtime customers.

Spacesaver plso provides
stomjge soluthons for mussums
and archives, Clients inchude the
American Museum of Matural
History in Mew York City, the
Joha B Eennedy Liboary and
Museurn in Boston, Grand Can-
von Nuthonal Park Museum, the
Mihwatkee Art Museoum and the
a Fiekl Museumn, when:

2 t of its cal-
lection s on display. The restisin
storage, Estenson said,

The company was also
awarded in 1994 the contract
for storage systems for the niw
National Archives Building in
College Park, Md, ArchivesTl

howses what is believed tobe the
workls lagest mobile storge

system. comprising 2 million
cubic fieet of mobile storage
capacity compacted into an anea
of 691 572 squeare feet.
Spacesaves products not ondy
e
costs and in T
the buildings in which they are
hoesed are hom erironmien-

tally fries
:ﬂdhmdxulmm
storage or shelving is the

mmgmumgmw
Hietime,”™

amrl(]nrl.sliau:rmm,npmd.
uct manager, whnse father,
‘Theodore Batterman, started the.
commpany in 1972, “We try'to con-
form towhat itis the dient has to
store and that unmmmmmg
upwith something
Thl.-mmpmyﬂ:usmm
i 8,000-square-foot barn with
seven employecs making car
nnﬂnmatsuldasmmlﬂm
shedving. A short tme later, the
cormpadty began to market its
products & an economis way (o
sive space and conserve energy.

1583 and, three years later, the
factony produced what was then
the worlds kurgest mobile filing
duction in mpmnm.e’&u
wothd be-ondy for those markets
and not for the North American
market.

“Tewould sirply be strategic,”
Olsen said “The onie thing [ want
o ke sune of is that if you
(manufacture overseas) there s
no threat to the jobs in Fort.™
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These weapans racks, developed and manifactured by Spacesaver o .
amﬂmdmhmmmh%mﬁp’“m deployment to the Marines. The racks ean be conflgured 1o hold

system for the Veterns Admin-
Btration Records Center in St
Louds.

In 1998, the company was
purchiased by Kniger Interna-
tiomal, ane of the nation’s leading
manufaciarers od'-:mmnﬁal.

rovenue has
from S50 million in 1997 0 £110
million i 2006, The company’s
president, Paul Olsen, has been
with Spacesaver for the past five
years, after 2 30-year run with
Rite-Hite Corp., o Mibwaiikes
mantfacturer of Inading-dock
safety systems and industrial-
door solutions.

Olsen tmkony Fitee- Fite
fromm kst 54 million in reve-
Tiues and 250 employess 1o 3400
mdilion and 1,400 m:llﬂu:,m e
EXPECIS 1o soon hit
5165 million in mevenue.

“The premiseof our growih is
ot for growth sakie but for the
logical extensions of our product
limse,” Dllsen saked. “To e, it's a
vty simpile formula to grow.”

The formmla Includes an in-
dependent distibution nebwork:
ol53 com

enplaying an
estimated 2,000 people, The dis-
tribetors sell, install and main-

tional Including Austr
lis, Asiaand the Middle East,

Olsen sald his company ks
loaking at manufecturing op-
tions overseas but sadd army pro-
duction in that pact of the warld
woild beonly for thosa markets
and not for the North American
market.

“Tewould simply be strategic,”
(Hsen said “The one thing [ want
toy ke sune of i that if you
{manufacture overseas) thete is
no threat to the jobs in Fort.™



